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Forward-Looking Statements
This presentation contains forward-looking statements, including, but not limited to, statements related to Horizon Pharma's fullyear 2018 net sales and adjusted EBITDA guidance, expected growth of certain medicines, estimated peak annual net sales of
certain of Horizon Pharma’s medicines and pipeline candidates, expected financial performance in future periods, expected timing
and scope of clinical trials, including the Phase 3 clinical trial of teprotumumab, potential benefits of Horizon Pharma’s change in
operating structure, expected increases in investment in Horizon Pharma’s rare disease medicine pipeline and the impact thereof,
expected milestones, expected enhancements to Horizon Pharma’s R&D function, potential market opportunity for Horizon
Pharma’s medicines in approved and potential additional indications, and business and other statements that are not historical
facts. These forward-looking statements are based on Horizon Pharma's current expectations and inherently involve significant
risks and uncertainties. Actual results and the timing of events could differ materially from those anticipated in such forwardlooking statements as a result of these risks and uncertainties, which include, without limitation, risks that Horizon Pharma’s
actual future financial and operating results may differ from its expectations or goals; Horizon Pharma’s ability to grow net sales
from existing products; the availability of coverage and adequate reimbursement and pricing from government and third-party
payers and risks relating to Horizon Pharma’s ability to successfully implement its business strategies; risks inherent in developing
novel medicine candidates, such as teprotumumab, and existing medicines for new indications; risks related to acquisition
integration and achieving projected benefits; risks associated with regulatory approvals; risks in the ability to recruit, train and
retain qualified personnel; competition, including potential generic competition; the ability to protect intellectual property and
defend patents; regulatory obligations and oversight, including any changes in the legal and regulatory environment in which
Horizon Pharma operates and those risks detailed from time-to-time under the caption "Risk Factors" and elsewhere in Horizon
Pharma's filings and reports with the SEC. Horizon Pharma undertakes no duty or obligation to update any forward-looking
statements contained in this presentation as a result of new information.
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Horizon Pharma is a Rare Disease Focused Company
Well-Positioned for Sustainable and Rapid Growth
•
•
•

We excel at commercializing innovative medicines that address unmet treatment needs for
rare and rheumatic diseases
Our patients-first culture fuels our drive to build a pipeline of breakthrough medicines and
explore all potential uses for our diverse and durable portfolio
Our uniquely strong in-house business development capability, cash generation and strong
balance sheet enable further additions to our portfolio of development-stage programs and
commercial products
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Our Strategy is to Drive Shareholder Value by
Capitalizing on Our Defining Strengths
Proven commercial
execution

Strong in-house
business development

Building our pipeline

Maximizing our
medicines’ value

Example:

Examples:

Example:

Example:

Teprotumumab
 High unmet need; no FDAapproved therapies exist
 Impressive Phase 2 efficacy
results (p<0.001)
 Phase 3 confirmatory study
>50% enrolled
2015
Pre-Acquisition

2017

2018
>65% YOY
Projected
Growth(1)

PEAK
>$750M(1)

KRYSTEXXA U.S. Net Sales

(1) Horizon Pharma estimate.
YOY: year-over-year.

 U.S. Orphan, Fast-Track and
Breakthrough Therapy
designations

• Working to enhance
KRYSTEXXA response rate
with investigator-initiated
trials:
– TRIPLE
– RECIPE
• Exploring in-house nextgeneration opportunities
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First-Quarter 2018 Summary
• Highlights
• New Company Operating Structure
• Financial Results
• Net Sales Results and Increased Full-Year 2018 Guidance
• R&D Update
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First-Quarter 2018 Highlights
• Orphan and rheumatology net sales increased 11 percent; represented
77 percent of total net sales
• KRYSTEXXA® net sales increased 48 percent; raised full-year 2018 net sales
growth guidance to >65 percent
• Teprotumumab Phase 3 trial is 50 percent enrolled; on track to complete by
year-end, if not earlier
• Enhanced our R&D organization:
– New head of R&D and chief scientific officer, Shao-Lee Lin, M.D., Ph.D.
– Added new R&D capabilities and leaders
– Announced new rheumatology development programs in January

• Received Notices of Allowance for two new RAVICTI patents; both will be
Orange-Book listed and expire in 2030
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New Company Operating Structure

Enables Focus on Orphan and Rheumatology, Our Strategic Growth Business
• Realigning business into two operating segments: our strategic growth business –
orphan and rheumatology segment – and primary care segment
• Pivotal next step in our ongoing strategic transformation to a company focused on
rare disease medicines
• Enables us to improve operating and resource-allocation decisions
• New commercial leadership: Vikram Karnani, executive vice president and
chief commercial officer, who has been an integral force in driving KRYSTEXXA
success
• New R&D therapeutic area leadership positions strengthen our orphan and
rheumatology development capabilities
• New financial reporting, effective 2Q 2018, will include net sales and operating
income for each segment
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First-Quarter 2018 Financial Results
($ in millions, except for per share amounts and YOY percent change)

Net sales(1)

$223.9

$220.9

1

Net loss

(157.3)

(90.6)

(74)

4.8

35.0

(86)

Adjusted EBITDA

$33.6

$51.9

(35)

Net loss per share – diluted

(0.96)

(0.56)

(71)

Non-GAAP earnings per share – diluted

$0.03

$0.21

(86)

Non-GAAP net income

Excluding 1Q 2017 PROCYSBI and QUINSAIR EMEA net sales, YOY net sales growth was 4 percent(1)
(1) On June 23, 2017, Horizon Pharma completed the divestiture of a European subsidiary that owned the marketing rights to PROCSYBI and QUINSAIR in Europe, the Middle East
and Africa to Chiesi Farmaceutici S.p.A. PROCYSBI and QUINSAIR EMEA net sales in the first quarter of 2017 were $4.9 million. Excluding those sales, growth would have been 4 percent.
Horizon Pharma retains marketing rights for the two medicines in the United States, Canada, Latin America and Asia.
Note: Non-GAAP net income and adjusted EBITDA are non-GAAP measures; see reconciliation slides at the end of the presentation for a reconciliation of GAAP to non-GAAP measures.
YOY: year-over-year.
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Increased Full-Year 2018 Guidance
•

Increased full-year 2018 total net sales and adjusted EBITDA guidance ranges:

Net Sales
Adjusted EBITDA

New Guidance

Previous Guidance

$1.170 to $1.200 Billion

$1.150 to $1.180 Billion

$390 to $415 Million

$370 to $395 Million

Assumptions:
ꟷ Orphan and rheumatology medicine net sales growth of >20 percent, including
KRYSTEXXA net sales growth of >65 percent(1)
ꟷ Primary Care net sales of >$350 million
ꟷ Increased investment in R&D to support teprotumumab, including Phase 3 trial and related
manufacturing and process validation work, as well as new rheumatology programs
ꟷ Further investment in KRYSTEXXA to support significant growth expectations
(1) Assumes a one-year delay of the effective date of a U.S. government rule related to 340B entity drug pricing based on a recent proposal by the
U.S. Department of Health and Human Services (HHS) to delay the effective date of the rule to July 1, 2019.
Note: Adjusted EBITDA is a non-GAAP measure; see reconciliation slides at the end of the presentation for a reconciliation of GAAP to non-GAAP measures.
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Our Strong Financial Position Supports Our Growth Strategy

Cash and Cash Equivalents of $674M at March 31, 2018

Debt Repayment Schedule:
5 Years Until First Maturity

Cash and Debt as of March 31, 2018
(in millions)

Cash and cash equivalents
Senior secured term loans – due 2024
Senior notes – due 2023

$674
844
475

Senior notes – due 2024

300

2.5% exchangeable senior notes – due 2022

400

Total debt

$2,019

$1200
$1000

$300

Senior Secured Terms Loans*
2.5 percent Exchangeable Senior Notes

$800

Senior Notes

$793

$600
$400

$400

$475

$200
$0

$6

$9

$9

$9

$9

$9

2018

2019

2020

2021

2022

2023

2024

Net debt to LTM adjusted EBITDA leverage ratio of 3.6 times at March 31, 2018,
and estimated at 3.3 times based on full-year 2018 adjusted EBITDA guidance(1)
(1) Adjusted EBITDA is a non-GAAP measure; see reconciliation slides at the end of the presentation for a reconciliation of GAAP to non-GAAP measures.
LTM: last 12 months ended 3.31.18.
* Senior Secured Term Loans schedule includes 1 percent annual amortization ($8.5M of principal) and does not reflect a potential mandatory prepayment
of $29.9M in June 2018.
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ORPHAN AND
RHEUMATOLOGY
MEDICINES

Ed C., KRYSTEXXA Patient

Orphan and Rheumatology First-Quarter 2018 Net Sales

Driven by Strong KRYSTEXXA, RAVICTI and PROCYSBI growth
($ in millions, except for YOY percent change)

RAVICTI®
PROCYSBI®
ACTIMMUNE®
BUPHENYL®
QUINSAIR™
Orphan
KRYSTEXXA®
RAYOS®
LODOTRA®
Rheumatology
Orphan and Rheumatology Net Sales

1Q 2018
$49.1
34.9
24.9
5.7
0.1
$114.7
$46.7
10.7
0.1
$57.5
$172.2

1Q 2017
$43.9
34.3
26.2
6.3
1.8
112.5
$31.6
10.3
0.9
$42.8
$155.3

% Change
12
2
(5)
(9)
(93)
2
48
4
(87)
35
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Excluding 1Q 2017 PROCYSBI and QUINSAIR EMEA net sales,
YOY growth in orphan/rheumatology net sales was 15 percent(1)
(1) On June 23, 2017, Horizon Pharma completed the divestiture of a European subsidiary that owned the marketing rights to PROCSYBI and QUINSAIR in Europe, the Middle East
and Africa to Chiesi Farmaceutici S.p.A. PROCYSBI and QUINSAIR EMEA net sales in the first quarter of 2017 were $4.9 million. Excluding those sales, growth would have been
15 percent. Horizon Pharma retains marketing rights for the two medicines in the United States, Canada, Latin America and Asia. YOY: year-over-year.
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First-Quarter KRYSTEXXA Growth of 48 Percent Driven by
Continued Strong Vial Growth
Expansion #1: 2Q 2016
•
•
•
•

Expansion #2: 2018+
•
•
•
•
•

50K addressable patients(1)
100-member commercial team
Targeted rheumatologists
Growth from primarily new prescribers

>$750M

3,500

Net Sales (in millions)
Vials Sold Per Quarter

Quarterly Vials Sold

3,000

$43

$44

YOY Est.
Net Sales
Growth in
2018(2)

$47

$38

2,000

$30

1,500

Est. Peak
U.S. Net
Sales(2)

>65%

2,500

$32

$26
$16

1,000

100K addressable patients(1)
200-member commercial team
Incremental promotional investment
Targeting rheumatologists and nephrologists
Growth from both new and existing
prescribers

$20
(3)

(3)

1Q '16 2Q '16 3Q '16 4Q '16 1Q '17 2Q '17 3Q '17 4Q '17 1Q '18

2018 and Beyond

(1) Uncontrolled gout population: ~50K treated by Rheumatologists; ~50K treated by Nephrologists; Horizon Pharma estimate. (2) Horizon Pharma estimate.
(1) Horizon Estimates. (2) Uncontrollable gout population: ~50K treat by Rheumatologists; ~50K treated by Nephrologists; Horizon estimates.
(3) Typical seasonality 4Q to 1Q. YOY: year-over-year.
(3) For accounts that used KRYSTEXXA in 2016 and 2017, vial growth increased between 20-25%.
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PRIMARY CARE
MEDICINES

Primary Care First-Quarter 2018 Net Sales

Impacted by First-Quarter Seasonality and Additional Accrual(1)

($ in millions, except for YOY year percent change)

PENNSAID 2%

1Q 2018

1Q 2017

% Change

$26.8

$41.6

(36)

DUEXIS

15.7

17.7

(12)

VIMOVO

8.4

4.9

72

0.8
$51.7

1.4
$65.6

(47)
(21)

MIGERGOT
Primary Care Business Unit

(1) 1Q ’18 net sales included a negative $14 million impact from an additional accrual for medicines in the wholesale and retail channel following a February price
action. Excluding the additional accrual, which did not occur in 1Q ‘17, 1Q’18 primary care net sales on a pro-forma basis were similar to 1Q’ 17.
YOY: year-over-year.
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R&D UPDATE

Our Pipeline is Growing
= rare disease

MEDICINE / CANDIDATE

DESCRIPTION

•

TRIPLE trial: tolerization and
immunomodulation*
RECIPE trial: immunomodulation*

RAYOS®

•

RIFLE trial: lupus*

RAVICTI®

•

Label expansion: birth to 2 months

HZN-001
(teprotumumab)(1)

•
•

OPTIC trial: Phase 3 confirmatory
OPTIC-X trial: Phase 3 extension

HZN-003

•

Optimized uricase and optimized
PEGylation for uncontrolled gout

PASylation(2)

•

Optimized uricase and PASylation
for uncontrolled gout

HZN-002(2)

•

Next-gen dexamethasone conjugate
for inflammatory diseases

•
KRYSTEXXA®

PRE-CLINICAL

PHASE 1

PHASE 2

* Investigator-initiated trial

PHASE 3

POST MARKET

(1) Teprotumumab is a fully human monoclonal antibody (mAb) IGF-1R inhibitor for moderate-to-severe thyroid eye disease (TED). (2) Collaboration agreement.
TRIPLE: Tolerization Reduces Intolerance to Pegloticase and Prolongs the Urate Lowering Effect. RECIPE: REduCing Immunogenicity to PegloticasE.
RIFLE: RAYOS (delayed release prednisone) Inhibits Fatigue in Lupus Erythematosus.
OPTIC: Treatment of Graves’ Orbitopathy (Thyroid Eye Disease) to Reduce Proptosis with Teprotumumab Infusions in a Randomized, Placebo-Controlled, Clinical Study.
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Research and Development Organizational Update

New Key Leadership Roles Bolster R&D Capabilities
• Head of development sciences

– Leading several critical development functions, including clinical pharmacology, statistics,
toxicology and biomarkers

• Head of external research and development
– Leading R&D efforts in identifying, evaluating and executing transactions in partnership with
commercial, business development and other key functions

• Orphan and rheumatology therapeutic area heads
– Leading the respective therapeutic areas from a clinical development strategy and portfolio
management perspective
– Ensuring a robust portfolio strategy in partnership with commercial and business
development, manufacturing, regulatory and other cross functional areas
– Supports our new operational structure and increasing focus on our growth-driver medicines
18

Teprotumumab Phase 3 Clinical Trial (OPTIC)

50 Percent of Patients Now Enrolled

24-week treatment period
• 76 patients
• 50% of patients
now enrolled
• Enrollment
complete
YE ‘18 or earlier

Teprotumumab (n=38)
8 infusions: 1 every three weeks
Placebo (n=38)
8 infusions: 1 every three weeks

Estimated Milestones

2H ‘19:

Data anticipated

YE ‘19:

BLA submission
anticipated

2020:

Potential FDA
approval(1)

Primary endpoint at Week 24

Secondary endpoints at Week 24

• Proptosis responder rate defined as percentage
of participants with >2 mm reduction in
study eye without deterioration (>2 mm increase) in
fellow eye

• Percentage of participants with >2 point reduction in
Clinical Activity Score (CAS) AND >2 mm reduction in
proptosis (Phase 2 primary endpoint)
• Percentage of participants with CAS of 0 or 1
• Mean change in proptosis from baseline
• Mean change in QoL questionnaire overall score
from baseline

– Proptosis selected as primary endpoint because it is
objective, measurable and agreed upon by the FDA

(1) Assuming positive data and assuming priority review given fast-track designation.
OPTIC: Treatment of Graves’ Orbitopathy (TED) to reduce Proptosis with Teprotumumab Infusions in a randomized, placebo-controlled Clinical study.
BLA: Biologic License Application. Clinical Activity Score (CAS): a 7-point scale that measures change in orbital inflammation and pain; a score of >3 indicates active TED.
Teprotumumab is an investigational candidate, and safety and efficacy have not been established.
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Rheumatology Development Programs

Enhancing KRYSTEXXA and our Leadership in Uncontrolled Gout
1

KRYSTEXXA immunomodulation trials
– RECIPE and TRIPLE: two investigator-initiated trials
– Evaluating immunomodulators widely used
and preferred by rheumatologists

2

HZN-003 (optimized uricase and optimized PEGylation)
– Potential subcutaneous dosing

3

PASylated uricase technology
– Evaluating PASylation technology as a biological
alternative to synthetic PEGylation
– Potential subcutaneous dosing

4

PEGylation

To improve
patient
response
rate
and dosing
convenience

HZN-002 (dexamethasone conjugate)
– Potential advantage over existing therapies for inflammatory
diseases through its targeted delivery technology
– To augment our rheumatology portfolio
TRIPLE: Tolerization Reduces Intolerance to Pegloticase and Prolongs the Urate Lowering Effect.
RECIPE: REduCing Immunogenicity to PegloticasE.

• Uricase: uric-acid-specific
enzyme
• PEGylation or PASylation:
technology used to extend
the uricase half-life
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Progression of Potential Catalysts
2H 2017
 Teprotumumab
Phase 3 trial
start

2018

2019

2020 and beyond

 RAVICTI sNDA submission
birth to 2 months

• Teprotumumab Phase 3
trial data anticipated

• Teprotumumab BLA decision
and potential launch(1)

 KRYSTEXXA RECIPE trial start

• Teprotumumab BLA
submission anticipated

• Expected HZN-003 (optimized
uricase and optimized
PEGylation) Phase 1 trial start

 KRYSTEXXA TRIPLE trial
immunomodulation
arm start
• Potential KRYSTEXXA label
modification

• Expected HZN-002
(dexamethasone conjugate)
Phase 1 trial start

• Potential RAVICTI sNDA
approval
• Expected teprotumumab
Phase 3 enrollment
completion
✓ Milestone met

• PASylation lead candidate
decision
(1) Assumes successful Phase 3 trial and priority review.
Teprotumumab, HZN-002 and HZN-003 are investigational candidates, and safety and efficacy have not been established.
sNDA: Supplement New Drug Application.
RECIPE: REduCing Immunogenicity to PegloticasE.
TRIPLE: Tolerization Reduces Intolerance to Pegloticase and Prolongs the Urate Lowering Effect.
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Horizon Pharma is Well-Positioned for Sustainable and
Rapid Growth
• Durable base of rare disease medicines
• Multiple growth opportunities
High-Growth
High Growth
Opportunities
• KRYSTEXXA: estimated peak
annual net sales of >$750M(1)
• Teprotumumab: estimated peak
annual net sales of >$750M(1)

(1) Horizon Pharma estimate for U.S. net sales only.

Building a Pipeline for
Sustainable
Growth
Long-Term
Growth
our early-stage
 •OurAdvance
development-stage
pipeline:
 Added
2 additional program
rheumatology
rheumatology
candidates
• Expect
Acquire
development-stage assets
additional future developmentthrough
stage
BD business-development
initiatives
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RECONCILIATIONS OF
GAAP TO NON-GAAP
MEASURES

Note Regarding Use of Non-GAAP Financial Measures
EBITDA, or earnings before interest, taxes, depreciation and amortization, and adjusted EBITDA are used and provided by Horizon Pharma as non-GAAP financial measures.
Horizon Pharma provides certain other financial measures such as non-GAAP net income, non-GAAP diluted earnings per share, non-GAAP gross profit and gross profit ratio,
non-GAAP operating expenses, non-GAAP tax rate and non-GAAP operating cash flow, each of which include adjustments to GAAP figures. These non-GAAP measures are
intended to provide additional information on Horizon Pharma’s performance, operations, expenses, profitability and cash flows. Adjustments to Horizon Pharma's GAAP
figures as well as EBITDA exclude acquisition and/or divestiture-related expenses, charges related to the discontinuation of ACTIMMUNE development for Friedreich’s ataxia,
gain from divestiture, an upfront fee for a license of a patent, a litigation settlement, loss on debt extinguishment, costs of debt refinancing, drug manufacturing
harmonization costs, restructuring and realignment costs, as well as non-cash items such as share-based compensation, depreciation and amortization, royalty accretion,
non-cash interest expense, intangible and other non-current asset impairment charges, impacts of contingent royalty liability remeasurements and other non-cash
adjustments. Certain other special items or substantive events may also be included in the non-GAAP adjustments periodically when their magnitude is significant within
the periods incurred. Horizon maintains an established non-GAAP cost policy that guides the determination of what costs will be excluded in non-GAAP measures. Horizon
Pharma believes that these non-GAAP financial measures, when considered together with the GAAP figures, can enhance an overall understanding of Horizon Pharma's
financial and operating performance. The non-GAAP financial measures are included with the intent of providing investors with a more complete understanding of the
Company’s historical and expected 2018 financial results and trends and to facilitate comparisons between periods and with respect to projected information. In addition,
these non-GAAP financial measures are among the indicators Horizon Pharma's management uses for planning and forecasting purposes and measuring the Company's
performance. For example, adjusted EBITDA is used by Horizon Pharma as one measure of management performance under certain incentive compensation arrangements.
These non-GAAP financial measures should be considered in addition to, and not as a substitute for, or superior to, financial measures calculated in accordance with GAAP.
The non-GAAP financial measures used by the Company may be calculated differently from, and therefore may not be comparable to, non-GAAP financial measures used by
other companies. Horizon Pharma has not provided a reconciliation of its full-year 2018 adjusted EBITDA outlook to an expected net income (loss) outlook because certain
items such as acquisition/divestiture-related expenses and share-based compensation that are a component of net income (loss) cannot be reasonably projected due to the
significant impact of changes in Horizon Pharma's stock price, the variability associated with the size or timing of acquisitions/divestitures and other factors. These
components of net income (loss) could significantly impact Horizon Pharma’s actual net income (loss).
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GAAP to Non-GAAP Reconciliation

EBITDA and Adjusted EBITDA – 3 Months Ended March 31, 2018
Three Months Ended March 31,
2018
2017

(in thousands)

EBITDA and Adjusted EBITDA:
GAAP net loss
Depreciation
Amortization, accretion and step-up:
Intangible amortization expense
Accretion of royalty liabilities
Amortization of deferred revenue
Inventory step-up expense
Interest expense, net (including amortization of
debt discount and deferred financing costs)
Benefit for income taxes
EBITDA
Other non-GAAP adjustments:
Impairment of long-lived asset
Remeasurement of royalties for medicines acquired through business combinations
Acquisition/divestiture-related costs
Restructuring and realignment costs
Share-based compensation
Charges relating to discontinuation of Friedreich's ataxia program
Drug substance harmonization costs
Upfront and milestone payments related to license agreements
Fees related to term loan refinancing
Loss on debt extinguishment
Royalties for medicines acquired through business combinations
Total of other non-GAAP adjustments
Adjusted EBITDA

$

(157,327)
1,552

$

(90,570)
1,806

67,355
14,719
17,076

69,677
12,959
(204)
40,595

$

30,454
(367)
(26,538)

$

31,983
(47,553)
18,693

$

37,853
(2,151)
3,911
3,342
27,833
950
804
90
27
(12,521)
60,138
33,600

$

(2,944)
10,039
28,469
4,299
4,143
533
(11,317)
33,222
51,915
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GAAP to Non-GAAP Reconciliation
EBITDA and Adjusted EBITDA – Full-Year 2017
(in thousands)

Three Months Ended December 31,
2017
2016

Twelve Months Ended December 31,
2017
2016

$

$

EBITDA and Adjusted EBITDA:
GAAP net loss
Depreciation
Amortization, accretion and inventory step-up:
Intangible amortization expense
Accretion of royalty liabilities
Amortization of deferred revenue
Inventory step-up expense
Interest expense, net (including amortization of
debt discount and deferred financing costs)
Benefit for income taxes
EBITDA
Other non-GAAP adjustments:
Remeasurement of royalties for medicines acquired through business combinations
Acquisition/divestiture-related costs
Restructuring and realignment costs
Gain on divestiture
Loss on debt extinguishment
Fees related to term loan refinancings
Share-based compensation
Litigation settlement
Reversal of pre-acquisition reserve upon signing of contract
Impairment of in-process research and development
Charges relating to discontinuation of the Friedreich's ataxia program
Upfront and milestone payments related to license agreements
Drug substance harmonization costs
Royalties for medicines acquired through business combinations
Total of other non-GAAP adjustments
Adjusted EBITDA

(46,448)
1,595

$

(130,542)
1,696

(410,526)
6,631

$

(166,834)
4,962

68,666
12,848
(224)
23,492

65,676
11,854
(205)
43,284

276,784
51,263
(860)
119,151

216,875
40,616
(836)
71,137

$

31,226
(60,611)
30,544

$

28,858
(29,305)
(8,684)

$

126,523
(102,749)
66,217

$

86,610
(61,251)
191,279

$

24,718
8,050
(20)
(299)
446
1,106
33,618
4,458
12,186
(47)
(12,033)
72,183
102,727

$

386
36,418
29,223
66,000
23,513
(10,434)
145,106
136,422

$

21,774
177,035
4,883
(6,267)
978
5,220
121,553
22,509
12,186
10,651
(47,003)
323,519
389,736

$

386
52,874
114,144
65,000
(6,900)
66,000
23,513
2,000
(37,593)
279,424
470,703
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GAAP to Non-GAAP Reconciliation
Net Loss and Non-GAAP Net Income

Three Months Ended March 31,
2018
2017

(in thousands)

GAAP net loss
Non-GAAP adjustments:
Impairment of long-lived asset
Remeasurement of royalties for medicines acquired through business combinations
Acquisition/divestiture-related costs
Restructuring and realignment costs
Amortization, accretion and step-up:
Intangible amortization expense
Accretion of royalty liabilities
Amortization of debt discount and deferred financing costs
Inventory step-up expense
Share-based compensation
Depreciation expense
Charges relating to discontinuation of Friedreich's ataxia program
Drug substance harmonization costs
Upfront and milestone payments related to license agreements
Fees related to term loan refinancings
Loss on debt extinguishment
Royalties for medicines acquired through business combinations
Total of pre-tax non-GAAP adjustments
Income tax effect of pre-tax non-GAAP adjustments
Other non-GAAP income tax adjustments
Total of non-GAAP adjustments
Non-GAAP Net Income

$

$

(157,327)

$

(90,570)

37,853
(2,151)
3,911
3,342

(2,944)
10,039
-

67,355
14,719
5,496
17,076
27,833
1,552
950
804
90
27
(12,521)
166,336
31,683
(35,893)
162,126
4,799

69,677
12,959
5,423
40,595
28,469
1,806
4,299
4,143
533
(11,317)
163,682
(38,103)
125,579
35,009

$
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GAAP to Non-GAAP Reconciliation

Loss per Share – Diluted and Non-GAAP Earnings per Share – Diluted
(in thousands)

Three Months Ended March 31,
2018
2017

Non-GAAP Earnings Per Share:
Weighted average shares - Basic
Non-GAAP Earnings Per Share - Basic:
GAAP loss per share - Basic
Non-GAAP adjustments
Non-GAAP earnings per share - Basic

Weighted average shares - Diluted
Weighted average shares - Basic
Ordinary share equivalents
Weighted average shares - Diluted

Non-GAAP Earnings Per Share - Diluted
GAAP loss per share - Diluted
Non-GAAP adjustments
Diluted earnings per share effect of ordinary share equivalents
Non-GAAP earnings per share - Diluted

164,549,502

161,972,052

(0.96)
0.99
0.03

(0.56)
0.78
0.22

164,549,502
3,201,430
167,750,932

161,972,052
2,895,016
164,867,068

(0.96)
0.99
0.03

(0.56)
0.78
(0.01)
0.21
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